
 

  
 
 
 
 

Job Title: Sales Head 
 

Company - Digishot Technologies Pvt. Ltd. 

Location: JMD Megapolis, Sector-48, Gurgaon (Work from Office) 

Experience Required: 5–10 years 

Employment Type: Full-time (On-site) 

Industry Preference: Digital Marketing Agency (Preferred) 

Working Days: 5.5 (Mon-Sat), Alternate Saturdays Off 
 

Job Overview: 
 

We are seeking an ambitious and results-driven Sales Head to lead client acquisition and deal 

closures for our full-service digital marketing offerings—including SEO, Social Media Marketing, 

PPC Advertising, and Website Development. The ideal candidate should have a strong 

understanding of digital marketing services (SEO SMO, SMM, PPC etc.), proven sales experience 

in a reputed digital marketing agency, substantial network of past and potential client 

connections and the ability to convert qualified leads into long-term business relationships. 

 

Key Responsibilities: 
 

 Develop and execute strategic sales plans to achieve revenue targets. 

 Lead the full sales cycle—from prospecting and presenting proposals to closing deals. 

 Identify, target, and acquire new clients across various industries. 

 Build and maintain strong relationships with existing and potential clients. 

 Collaborate with internal teams (SEO, SMM, PPC, Web Development) to create 
customized client solutions. 

 Develop pitch decks, proposals, and pricing structures. 

 Mentor and manage a growing sales team as needed. 

 Track sales performance using CRM tools and generate monthly/quarterly reports. 

 Represent the company at events, webinars, and client meetings. 

 

Required Skills & Qualifications: 
 

 5–10 years of proven sales experience in a digital marketing agency or IT Services Company. 

 Strong understanding of digital marketing services: SEO, SMM/SMO, PPC, Content 
Marketing, Branding, Website Development, etc. 

 Demonstrated ability to achieve and exceed sales targets.



 

 
 
 
 
 

 Established network of clients and industry contacts preferred. 

 Excellent communication, negotiation, and presentation skills. 

 Ability to understand client needs and craft tailored solutions. 

 Self-motivated, goal-oriented, and capable of working independently. 

 Google Ads certification is a plus. 

 Knowledge of SEO and overall digital marketing ecosystem is desirable. 
 

Preferred Qualifications: 
 

 MBA in Marketing, Business Development, or related field. 

 Experience working with international clients (US, UK, AUS, Middle East). 

 Familiarity with CRM tools like HubSpot, Zoho, or Salesforce. 

 

What We Offer: 
 

 Competitive salary and performance-based incentives. 

 Opportunity to lead and scale the sales division. 

 A supportive, growth-focused work environment. 

 Work with a talented digital marketing team delivering high-value client results 


